
 

 

 

 

 

 

 

Joe Navarro on how to read and understand body language and how this can help 

you in your repossession business in your dealings with debtors, clients, 

employees, perspective employees and other walks of life. 

Joe Navarro was a 23 year old police officer when he was approached and 

recruited to join the FBI. Joe spent the next 25 years with the renowned 

investigative agency, working as both an agent and a supervisor in the areas of 

counter intelligence and counter terrorism. Through his work he was able to study, 

refine and apply the science of non-verbal communications. His acumen in this 

field and his success as a “spy catcher” led Joe to begin training FBI agents and the 

intelligence community. After retiring from the FBI in 2003, Joe began speaking 

and consulting with major corporations worldwide who valued his skills and 

notable insights into human behavior.  

Joe has authored 17 books and 3 audio books. His experience in the FBI guarantees 

that his lectures are not only fascinating but unique. This is a DON’T MISS 

opportunity to hear one of the most sought after speakers in the United States. 

 


